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Glenbriar and Quantech Form Strategic Alliance 
to Transform Dealership Workflow 

 
Shared Vision for Maximizing Dealer Profitability 

Drives New Growth Opportunities for Both Companies  
 
 
WATERLOO, ON, and WESTBANK, BC - September 11, 2006 — Productivity and profitability for 
dealerships took a major step forward as Glenbriar Technologies Inc. (CNQ:GBRT; 
Frankfurt:G1Q) announced a strategic alliance between its Peartree Software division and 
Quantech Software.Com Inc. based upon a shared vision for improved dealership workflow.  By 
engaging the companies at the technology, marketing and business levels, the alliance will allow 
both Peartree and Quantech to drive new growth opportunities and to transform dealer workflow by 
reducing costs and complexity, and increasing productivity and profitability for car, RV, motorcycle, 
marine and heavy equipment dealerships. 
 
By combining the reliability and ease of use of Peartree Dealership (Web-based dealership 
management software) with Quantech’s market-leading F&I (finance and insurance software), the 
alliance delivers a fully integrated solution that incorporates all aspects of a dealer’s business 
processes into a simple, reliable and affordable package.  Dealers achieve greater functionality, 
higher reliability and lower total cost of ownership.  Immediate gains are realized in more efficient 
inventory, parts, service and asset utilization, as well as through Quantech’s Menu Selling System. 
 
“We have been working closely with Peartree to ensure that this integrated solution was robust and 
reliable as judged by both Quantech’s and Peartree’s high standards,” noted Jack Pyck, President 
of Quantech Software.Com Inc..  “We are truly excited by the leap in productivity and functionality 
that we can now offer to our installed client base of over 400 dealerships, as well as to new users 
of the combined product.” 
 
The alliance is enhanced by Quantech’s Menu Selling System, which allows a dealer to ensure 
that all of its products are presented to all of its customers all of the time, using a simple and 
effective menu system.  This Menu Selling System is quickly customized and implemented by the 
dealer, and has been proven time and again to drive strong sales increases for dealerships. 
 
“This integrated solution is available today, and has already been deployed at several commercial 
sites.  We look forward to working with Quantech to drive new sales from the combined product rollout 
under this exciting new alliance,” noted David Moser, President of Peartree Software Inc. 
 
“This alliance creates excellent cross-selling opportunities for our business VoIP solutions as well,” 
noted Robert Matheson, Glenbriar’s CEO.  “When enhanced with Quantech’s highly effective Menu 
Selling System and Glenbriar’s business VoIP solutions, dealers get a state-of-the-art, completely 
integrated marketing, communications and dealer management system with greater features at 
lower cost, all from a single source.  This unification of every dealership function with a complete 
business communications system makes it simple and efficient to achieve top productivity and 
profitability at the dealer level.” 
 
This fully integrated package has been designed from the ground up to be simple, reliable and 
affordable.  It incorporates all of the aspects necessary to ensure that our clients’ business 
processes are simple and effective.  Data from a transaction is only entered once, and carries right 
through the chain: information from the customer relationship module is entered into a quote; the 
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quote is turned into an invoice; general ledger, inventory, payables and receivables are 
instantaneously updated; finance and insurance are quoted from the available providers and 
subsequently included in the invoice and accounting systems for the dealer on both the client and 
vendor sides of the transaction.  Quantech’s Menu Selling System ensures that all aspects are 
addressed on every sale, which increases sales and margins with no additional cost to the dealer.  
Overhead is reduced, errors minimized, inventory and parts are optimized, reports can be 
generated by time, salesperson, inventory item, manufacturer or service to maximize profitability.  
All of this is produced in a simple, intuitive interface at competitive rates. 
 
Strategic Alliance: 
 

• The companies have entered into an agreement with an initial 10 year term, reflecting the 
deep commitment of the parties to the alliance. 

 
• Peartree and Quantech will collaborate on product development, enhancement, testing and 

integration of the combined product. 
 

• The companies will jointly market each other’s and the combined product through their 
respective channels and to new and existing clients. 

 
• The companies have granted mutual software licences to each other to assist in achieving 

the objectives of the alliance. 
 

• The companies will each contribute their own share of resources for business development, 
marketing, maintenance and support. 

 
• Glenbriar expects it can achieve additional new revenue and enhanced end user 

satisfaction and loyalty through additional services to new software clients, such as 
business VoIP, technology management and IT services.  

 
About Quantech 
Quantech Software.Com Inc. develops, builds and distributes finance and insurance software 
applications used in car, RV, motorcycle, marine and heavy equipment dealerships. Quantech’s 
products allow dealerships to substantially increase profits per unit sold by presenting after-market 
products and lending options to the customer in a consistent, professional presentation.  See 
www.quantechsoftware.com for more details. 
 
About Glenbriar and Peartree 
Glenbriar Technologies Inc. (CNQ:GBRT; Frankfurt:G1Q) provides leading-edge business-driven 
technology. Glenbriar’s Peartree Software Inc. division develops Web-based software solutions 
for specific market verticals.  Glenbriar adds post-carrier business VoIP, call centres and support 
services to deliver complete technology management solutions.  Glenbriar has locations in Alberta, 
British Columbia and Ontario.  See www.glenbriar.com for more details. 
 
Forward-looking statements 
This document contains forward-looking statements relating to Glenbriar's financial performance, operations, or 
the environment in which it operates, which are based on Glenbriar's operations, estimates, forecasts, and 
projections.  These statements are not guarantees of future performance and involve risks and uncertainties that 
are difficult to predict, or are beyond Glenbriar’s control.  A number of important factors could cause actual 
outcomes and results to differ materially from those expressed in these forward-looking statements. These 
factors include those set forth in the Glenbriar’s corporate filings (posted at www.sedar.com).  Consequently, 
readers should not rely on such forward-looking statements.  In addition, these forward-looking statements relate 
to the date on which they are made.  Although the forward-looking statements contained in this release are 
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based upon what management believes to be reasonable assumptions, Glenbriar cannot be certain that actual 
results will be consistent with these forward-looking statements, and Glenbriar disclaims any intention or 
obligation to update or revise any forward-looking statements, whether as a result of new information, future 
events, or otherwise. 
 
The CNQ and Frankfurt Stock Exchange have not reviewed and do not accept responsibility for the 
adequacy and accuracy of this information. 
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